
What Mistakes Hurt Search Results for 
Government Contracts? 
 

How does a seemingly minor misstep in your system profile cost your business the 
chance to compete for federal contracts? That’s a question many businesses face during 
their pursuit of government opportunities. According to the Federal Contracting 
Center, one overlooked detail or mismanaged profile element can drastically 
undermine your search standings in a DSBS search, significantly reducing your 
visibility for contracting opportunities. 

  

Building a robust profile is one of those tasks that sounds simple but is deceptively 
tricky. It’s not about volume; it’s about precision. Even small inconsistencies in your 
business details can create a cascade of lost trust from buyers scanning the database. 
They want reliability, and their first impression often comes from your profile’s 
accuracy. This goes beyond just getting the spelling or formatting correct. Buyers want 
to know how updated and current your information is. If it feels out-of-date, they’ll 
move on, assuming your availability and offerings don’t match their needs. 

  

Another culprit? Keyword stuffing or poorly chosen descriptive phrases in your 
capability statement. Some think listing as many buzzwords as possible will make them 
more attractive to federal buyers. This often backfires. Buyers aren’t looking for walls of 
text filled with jargon. Instead, clear and concise language tells them exactly how your 
business adds value. Vague descriptions make it difficult to define your value, while 
clear and concise specialization allows you to stand out. 

  

Creating a marketing profile without understanding buyer expectations also leads to 
lost opportunities. Buyers want specifics. Tell them about the exact products or services 
you provide. Generalized statements, while tempting, rarely position your business 
effectively. You want your profile to reflect that your company is not only functional but 
also a match for their unique needs. 

  

Overlooking opportunities for optimization in key areas like NAICS codes and 
certifications can lead to compounded errors that undermine your efforts. These details 
are critical for accurately representing your business and ensuring eligibility for future 
opportunities. A misalignment between your eligibility documents and the codes listed 
on your profile creates confusion and raises immediate red flags for reviewers. Taking 
the time to align these elements demonstrates professionalism and attention to detail. 
Consistency in these areas doesn’t just avoid mistakes, it builds credibility and trust in 
your profile. 

https://www.federalcontractingcenter.com/dsbs/


  

Finally, overconfidence in the individual sections of registration can trip you up. Many 
businesses focus so much attention on their primary registration that they forget to 
optimize equally across their capabilities, narrative, past performance endorsements, 
and other key fields. It’s like trying to present a well-built house that’s missing 
windows. Each part of your profile contributes to a bigger picture, and skimping on 
details undermines it. 

  

If you’re second-guessing whether your profile in the DSBS database is as strong as it 
could be, there’s no need to struggle alone. Contact the Federal Contracting Center 
today and connect with experts specializing in refining these critical details. They’ll 
guide you, ensure your profile meets buyer expectations, and help you secure a 
competitive edge in the marketplace. Don’t just compete; stand out! 
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